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WE OFFER • HOME INSPECTIONS • WOOD-DESTROYING INSECT INSPECTIONS • RADON INSPECTIONS

Schedule Today!
844.264.0404
Scheduling@HouseCallNI.com

Life, Liberty, and the Pursuit 
of a Clean Inspection. 
Happy 4th of July!

If you are interested in contributing or nominating 
REALTORS® for certain stories, please email us at  
jon.good@realproducersmag.com.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Client: Annie Mac Home Mortgage
Size: Full

Location: Standard

ARCHITECTURAL 
DESIGN + BUILD
J & E Properties
(786) 309-1912

BIO HAZARD CLEAN UP
Bio Clean Experts
(574) 521-5909
biocleanexperts.com

BRANDING & ADVERTISING
Envision Design
(574) 303-6788
www.envision3dusa.com

CLEANING SERVICE
Hahn Janitorial
(574) 381-2662
hahnpropertiesmanagement.com

MaidPro
(574) 532-3053
maidpro.com/south-bend

CUSTOM REMODELING
High Caliber Remodeling
(574) 526-2817

ELECTRICAL CONTRACTOR
McCormick Electrical 
Services, Inc.
(574) 332-2113
meservesu.com

EVENT VENUE
Generations AdventurePlex
(574) 855-1095
generationsadventureplex.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Jose Velez - NorthWestern 
Mutual
(574) 247-6636
NorthWesternMutual.com

FINANCIAL COACHING 
& BOOKKEEPING
Loco Bookkeeping
(574) 300-0434
locobookkeepingllc.com

FINANCIAL PLANNING
McCourt & Associates
(574) 247-7777
amrepriseadvisors.com/team/
mccourt-associates/

FLOORING
Floor Coverings 
International - Michiana
(574) 914-0949
michiana.
floorcoveringsinternational.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

House Call Home Inspection 
of Northern Indiana
(844) 264-0404

HouseMaster Home Inspection
(574) 215-3520
housemaster.com/
south-bend-elkhart-
home-inspection?cid=LSTL_
HMS000370&utm_
source=gmb&utm_
campaign=local&utm_
medium=organic

HOME ORGANIZATION
Innovative Spaces Inc.
(574) 247-1999
reclaimmyspace.com

INSURANCE AGENCY
Backstrom Insurance Group
(574) 360-8182
backstrominsurancegroup.com

INSURANCE AGENT
Asset Management Insurance
(574) 404-1566
AMIMichiana.com

INSURANCE: HEALTH 
/ MEDICARE
Andrew Dampeer 
Health Markets
(574) 514-6922
healthmarkets.com/ADampeer

JUNK REMOVAL SERVICES
CM The Destroyer
(574) 298-6667

MORTGAGE / LENDER
Amanda Newland Sr 
Loan Originator
(574) 320-2765

MORTGAGE LENDER
Annie Mac Home Mortgage
Michelle Miller
(574) 797-0301
Mortgagesbymichelle.org

Everwise Credit Union
(800) 552-4745
EverwiseCU.com

Hallmark Home Mortgage
(574) 229-2029
hallmarkhomemortgage.com

Inova Federal Credit Union
(574) 970-5669
inovafederal.org

Lou Freitas NMLS#1533867
(574) 584-2071
rocketmortgage.com

Movement Mortgage
(574) 315-7010
LoanGuyBrad.com

MOVERS
Elite Haulerz Moving
(269) 240-3518
EliteHaulerz.com

ORGANIZING SERVICES
Thoughtful Transitions
(574) 229-7009
thoughtful-transitions.com

PAINTING CONTRACTOR
Painting Daisies
(574) 361-8714
PaintingDaisies16.com

That 1 Painter
(574) 622-1143
michiana.that1painter.com

PHOTOGRAPHY
Building Capture
(269) 998-1312
BuildingCapture.com

Megan Williamson Photography
(574) 261-5704
megwilliamsonphotography.com

Next Door Photos Michiana
(616) 291-8221
michiana.nextdoorphotos.com

SEPTIC INSPECTIONS 
& CONSULTING
J B Wagner Septic
(574) 339-9557
jbwagnerseptic.com

McB’s Environmental 
Inspections
(574) 930-0518

TITLE & ESCROW
Meridian Title
(317) 966-2270
MeridianTitle.com

TITLE COMPANY
Fidelity National Title
(574) 293-2341
www.indiana.fntic.com

Metropolitian Title
(574) 271-2450
metrotci.com

Michiana Title
(574) 250-7599
michianatitle.com

Near North Title
(574) 208-5080
NNTG.com
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Client: Painting Daisies
Size: 1/4

Location: Standard

(574) 914-0949
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MEservesU.com

• Same-Day Service
• Upfront Pricing
• Quality
Customer Service
• Professionalism
• Preparedness

We are the 
most trusted 
family-owned 

electrical service 
company 

serving the 
Michiana area 

since 1999. 
Just Call ME!

McCormick
Electrical Services, Inc

(574) 332-2113

Meet
The

Team
Jeff Bliler

Owner/Publisher

Steven Beckham
Videography

Jess Wellar
Senior Editor

Megan Williamson
Photography

Evona Niewiadomska
Marketing and Client Care

Sarah Bliler
Owner/Publisher

Heidi Holtsclaw
Ad Manager

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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I'm a local Executive Loan Officer 
with Rocket Mortgage who can 
help with all your home 
financing needs.

Lou Freitas
Executive Loan Officer 

#1533867
Rocket Mortgage

Call me at 574-370-9196 
to begin your home search!

Bruce McCourt 
CFP®, ChFC®, RICP® 
Private Wealth Advisor 

Ameriprise Circle of Success 
Hall of Fame for 2024 

Complimentary Initial Consultation Available  

NOT FDIC OR NCUA INSURED | No Financial Institution Guarantee | May Lose Value 
Ameriprise Financial does not offer tax or legal advice. Consult with a tax advisor or attorney. The initial consultation provides an overview of financial planning concepts.  You will not receive written analysis and/or recommendations.  

Ameriprise Financial Services, LLC. Member FINRA and SIPC. © 2025 Ameriprise Financial, Inc. All rights reserved.  

574.247.7777 
3340 Hickory Road 
Mishawaka, IN 46545 
Bruce.m.mccourt@ampf.com 

McCourt & Associates 
A financial advisory practice of  

Ameriprise Financial Services, LLC 

Connect 
With Us 
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HOME’S WHERE HER HEART IS
CATHIE WAGGONER

RISING STAR

“I used to work for a global real estate 
company and the structure just wasn’t 
working for me,” Cathie Waggoner 
begins, reflecting on her decision to 
launch her own brokerage. “Now I get to 
do business the way I believe it should 
be done.”

Because for Cathie, real estate isn’t 
about ego or hustle culture. It’s about 
impact and doing things her own way; 
and she’s living proof that success comes 
in many forms.

Opening New Doors 
In March 2023, Cathie opened CK 
Home Group in her hometown of 
Niles, Michigan, a move that was years 
in the making and fully aligned with 
her values. She also had great support 
behind her.

“My aunt, Kelly London, was a 
wonderful mentor when I first started 
in the business,” Cathie explains. “She 
also left our former company with me, 
and decided to join my brokerage as an 
Associate Broker — it was truly a joint 
effort. The ‘K’ in the brokerage’s name 
reflects her tremendous help when we 
first opened.” 

After seven years in real estate, Cathie 
knew exactly what she wanted: quality 
over quantity, agents who were 
community-oriented and self-motivated, 
and a structure that supported balance, 
not burnout. 

“I don’t want to be the biggest 
brokerage in town. That’s not me. I 
want to keep it manageable and have a 
good work-life balance,” she offers. “I 
want the best of both worlds and to do 
it while loving and respecting myself 
personally and professionally.”

Before real estate, Cathie worked 
in sales and marketing for the print 
industry for 18 years, helping clients 
build websites, create and sell branded 
materials, and grow their businesses. 
She eventually left her corporate 
position and took a job with a local 

BY JESS WELLAR 

PHOTOS BY MEGAN WILLIAMSON 

PHOTOGRAPHY
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“The sense of community here is like 
nothing else,” she asserts. “My husband 
and I were just talking about how we 
both love it here so much and he’s also 
very involved in local affairs. These are 
our roots. I have memories on every 
corner! My uncle was a city firefighter 
and I still remember going to the old fire 
station and sliding down the fire pole as 
a kid.”

Her beloved hometown is also where 
she raised her family. Cathie and her 
husband Tracy have been married for 
25 years and have two college-aged kids, 
Mason and Mehgan. They’re a huge 
sports family and share their home with 
three aptly-named cats: Cubbie, Sox (yes, 
a house divided), and Wolverine.

When she’s not working, Cathie is all 
about the beach, a good book, and 
planning her next getaway. 

“We’re going to Puerto Rico next month 
and Napa Valley this fall,” she smiles. 
“I love to travel and the beach is my 
happy place.”

As for the future of CK Home Group, 
Cathie is maintaining a clear focus and a 
tight circle of excellence. 

“I’m keeping my head down and doing 
what I am doing; I don’t pay attention 
to numbers — mine or anyone else’s. 
It’s all just noise,” she concludes. “I love 
what I do, and I hold my business close 
to my heart. That’s not going to change.”

company, but she missed selling while 
craving greater autonomy.

“I was over corporate America,” she 
affirms. “With my kids getting older, 
I wanted to be more in control of my 
day-to-day life, and I had always had an 
interest in real estate.”

Thankfully, her previous career in sales 
and marketing made the transition to 
real estate nearly seamless. And when 
Cathie goes all in, she really means it. 
She quit her job cold turkey, got licensed 
in 2018, and has zero regrets.

Never Halfway 
While her sales volume of $8.3 million in 
2024 alone speaks to her diligence, Cathie 
is the first to say that her achievements 
aren’t measured in dollar signs. 

“Success is very personal,” she 
elaborates. “It’s not a number to me — 
it’s a feeling. And I always strive to be 
better. If I’m anything, I’m determined.”

That drive runs deep. Cathie says she’s 
always held herself to a high standard, 
sometimes to a fault: “Honestly, my 
greatest obstacle is always myself,” she 
chuckles. “I’m a perfectionist, but it’s 

also my best quality. I overthink things 
until I feel they’re at the level I expect.”

Her expectations? Never doing anything 
halfway. She also keeps good company.

“I’ve always surrounded myself 
with ambitious, successful people,” 
she continues. “My dad was a very 
determined man, and so is my husband.”

That mindset, coupled with a lack of 
ego, shows up in the way she cares for 
her clients. 

“I listen,” Cathie says simply. “The home 
buying or selling process isn’t about me; 
it’s about my clients’ wants and needs. 
You won’t hear me say, ‘I did this’ or ‘I 
did that.’ It’s a team effort between me 
and my clients. I do nothing alone.”

Cathie also blends her professional 
skill set with a strong sense of empathy, 
focusing on the little things that make 
others feel appreciated and involved. 

“I personalize the experience for each 
client and notify them every step of 
the way during the timeline process,” 
she adds.

Giving Back 
That service-over-sales mentality 
extends beyond her brokerage. Cathie 
has always been deeply invested in 
her beloved community. She currently 
serves on the Niles Housing Authority 
and is enrolled in the Leadership 
Accelerator Program at Lake Michigan 
College, a regional Chamber of 
Commerce-led initiative designed to 
grow community-minded professionals. 
But that’s just the tip of the iceberg. 

“I’m a big believer in giving back,” 
she emphasizes. “Over the years, I’ve 
volunteered with so many local groups: 
Niles Service League, Apple Festival, 
Miss Niles/Brandywine Pageant, Eastside 
PTO, High School Boosters, SWMAR 
committees, South Bend Rotary … Just to 
name a few!”

On The Homefront 
Ask Cathie what she loves most about 
Niles, and she absolutely lights up. 

“THE SENSE OF 
COMMUNITY HERE 
IS LIKE NOTHING 
ELSE.”
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(574) 298-6667

OUR RELIABLE STAFF HAS OVER 30+ YEARS 
OF LOCAL EXPERIENCE AND CAN EASILY 

REMOVE ALL OF YOUR WASTE.

Schedule a haul or clean-out today!  

Choosing the right Medicare 
coverage for you can be confusing.

I can help you find a plan that’s 
right for you and your budget.

Call today for personalized service!

(574) 514-6922

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency nationwide except in MA. Not all agents are licensed to sell all products. Service and product availability varies by state.
Sales agents may be compensated based on enrollment. No obligation to enroll. ©2024 HealthMarkets 48789-HM-0724

Andy Dampeer
Licensed Insurance Agent

adampeer@HealthMarkets.com
HealthMarkets.com/ADampeer

(574) 514-6922

YIKES
No ad for this client was 
Provided or submitted  
to Design prior to the  

Ad Start Deadline.

Please contact Support for 
further information.
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MICHELLE MILLER 
A Mortgage Industry Leader with a Focus on Service, Innovation, and Family

PHOTOS BY MEGAN WILLIAMSON PHOTOGRAPHY

PARTNER SPOTLIGHT

Meet Michelle Miller, the 
dedicated Branch Manager 
at AnnieMac Home Mortgage 
based in Warsaw, Indiana, 
serving clients throughout 
Indiana and Michigan. 
She is a standout figure 
in the mortgage industry 
with over 20 years of 
experience. Michelle brings 
a unique blend of expertise, 
personalized service and 
genuine care to her role. Her 
commitment to customer 
service, speed, and innovative 
solutions has made her 
one of the most respected 
professionals in the field. 
Michelle is considered 
a trusted advisor in the 
industry for her focus on 
helping clients achieve their 
homeownership dreams. 

Michelle’s journey in the 
mortgage industry began 
over two decades ago, 
when she discovered her 
passion for real estate. Prior 
to entering the mortgage 
industry Michelle had 
a successful Real Estate 
company in Indianapolis. 
Her experience in real 
estate also makes Michelle 
a valuable partner to 
agents, offering insight and 
guidance to help streamline 
transactions and ensure 
success for everyone 
involved. This focus on 
collaboration and helping 
others is central to her 
philosophy of business by 
supporting her partners and 
helping them grow their 
business. Her commitment 
to making the process easier 
for realtors is driven by 
her desire to foster lasting 
partnerships. Michelle’s 
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homeowners to purchase 
a new home before selling 
their current one, providing 
them with more flexibility in 
today’s competitive market. 
Now being offered for 
conventional loans, FHA and 
VA home buyers. 

These programs, along with 
AnnieMac diverse product 
offerings, reflect Michelle’s 
commitment to providing 
creative solutions to meet the 
needs of today’s homebuyers.

Teamwork Makes The 
Dream Work 
While Michelle’s 
individual achievements 
are impressive, she is 
quick to acknowledge the 
importance of her team. 
Her loan partner, Tyler 
Herndon, is a crucial part 
of her success. Celebrating 
four years with the team 
in January 2025. Tyler’s 
dedication and attention to 
detail help ensure a smooth 
loan process for clients and 
business partners. 

Sophia Adams joined the 
team in May of 2024 as an 
intern and was quickly 
promoted to marketing 
assistant, Sophia is a Junior 
at Indiana University 
studying marketing and 
advertising. Sophia’s 
creativity and willingness to 
help has made her an asset 
to the team. 

Barb Phillips, the processor 
and Christine Scott, 
the operations manager, 
work in tandem to ensure 
efficient and timely closings. 
Together, they form a 
cohesive unit dedicated 
to delivering outstanding 
service to their customers.

Shari Vermillion joined 
Michelle’s team in April 
2025 as a licensed loan 
officer with over 20 years 
of experience. Her passion 
for the industry and 
dedication to customers 
and business partners is 
an exciting addition to 
AnnieMac. Shari services 
all of Northern Indiana and 
is very active on boards, 
committees and events to 
support our area Realtors. 

Michelle is always looking 
for great people in the 
industry to add to her 
branch or mentor and 
coach to open their own. 
What she loves most about 
her career in the industry 
is coaching, mentoring and 
training others. 

Family-Time 
Behind Michelle’s 
professional success 
is a supportive family 
foundation. Married to her 
husband Mike for 21 years, 
Michelle has built a life 
based on love, respect, and 
partnership. Together, they 
have two children: Milana, 
19, a junior at Indiana 

University, and Miles, a 
14-year-old freshman. They 
love traveling and spending 
time together.

Michelle always makes time 
for her family and friends. 
Whether visiting Milana 
and enjoying IU football 
game together or watching 
Miles play tennis or violin, 
Michelle remains actively 
involved with her loved 
ones. Her family’s support 
is a source of strength and 
motivation as she continues 
to excel in her career.

Giving Back to  
the Community 
Outside of work, Michelle 
is deeply involved in her 
community. Michelle 
believes in the importance 
of helping wherever she 
can, and her dedication 
to community service is 
integral to her character.

Her community involvement 
also strengthens her 
professional relationships, 
allowing Michelle to stay 
connected with those 
she serves and to make a 
positive impact in the lives of 

others. Whether it’s offering 
support to local initiatives 
or lending a hand to friends 
and neighbors, Michelle’s 
commitment to giving back 
enriches both her personal 
and professional life.

Looking Toward  
the Future 
Michelle’s definition of 
success is clear: helping 
others be successful. 
Whether it’s her clients, team 
members, or community, 
Michelle is committed to 
supporting others and 
empowering them to reach 
their goals. As she continues 
to lead her team at AnnieMac 
Home Mortgage, she remains 
focused on providing 
the best possible service 
and innovative mortgage 
solutions to her clients in an 
ever-changing market.

For more information or to 
connect with Michelle Miller 
and the team at AnnieMac 
Home Mortgage, please 
visit their website at www.
mortgagesbymichelle.org or 
reach out to Michelle directly 
at 574-549-4609. 

move fast has earned her 
the trust and loyalty of her 
clients and Realtors, who 
appreciate her ability to get 
things done quickly.

Innovative Mortgage 
Products 
AnnieMac Home Mortgage 
offers a wide variety of 
mortgage products designed 
to meet the needs of diverse 
buyers. From FHA, USDA, 
VA, and Conventional 
loans to AnnieMac exclusive 
Zero Down and Low-
Down Payment options, 
manufactured, jumbo or 
construction loans. As well 
as several down payment 
assistance programs. 
Michelle and her team 
ensure that every client has 
access to the best possible 
financing solutions. 

What truly sets AnnieMac 
apart, however, are its 
exclusive programs 
designed to help clients 
achieve homeownership in 
innovative ways. Michelle 
is particularly proud of the 
company’s Cash to Keys and 
Buy Now, Sell Later, and 
Bridge programs.

The Cash to Keys program 
helps buyers to purchase 
the home with a cash offer 
allowing buyers to move 
quickly, to compete in the 
marketplace. The Buy 
Now, Sell Later program, 
on the other hand, allows 

WHAT SHE LOVES MOST ABOUT 
HER CAREER IN THE INDUSTRY 
IS COACHING, MENTORING AND 

TRAINING OTHERS. 

definition of Success is 
helping others be successful!

As a Certified Mortgage 
Advisor, Michelle has 
earned a designation 
that highlights her deep 
expertise in the mortgage 
industry. This certification 
reflects her commitment to 
providing clients with the 
highest level of service and 
the ability to structure loans 
that best meet their needs. 
Her success at AnnieMac 
has been instrumental in 
the company’s expansion, 
and she continues to be a 
driving force behind the 
branch’s success.

Award-Winning Success 
Michelle’s hard work and 
dedication to her clients 
have not gone unnoticed. 
She has been recognized five 
times with the AnnieMac 
President’s Club award, 
a prestigious honor given 
to top-performing loan 
officers who demonstrate 
exceptional service and 
results. Winning this 
award five times speaks 

to Michelle’s ability to 
consistently close loans, 
build lasting relationships, 
and provide outstanding 
service to her clients.

Additionally, Michelle has 
been nationally recognized 
for the last five years as a 
Scotsman Guide National 
Ranked Loan Officer 
for loans closed, and top 
Women in the industry, 
placing her among the 
best in the country. Her 
ability to balance a high 
closing volume with a focus 
on customer satisfaction 
is a rare and impressive 
skill, earning her a place 
among the top mortgage 
professionals nationwide.

Focus on Customer 
Service and Quick  
Turn Times 
Michelle’s commitment to 
excellent customer service 
sets her apart from others in 
the mortgage industry. She is 
dedicated to ensuring each 
client receives a personalized 
service throughout the 
mortgage process. From 
initial consultation to closing, 
Michelle is always available 
to guide her clients, answer 
questions, and provide 
clarity at every step.

Whether it’s providing 
quick pre-approvals via the 
AnnieMac app or website at 
www.mortgagesbymichelle.
org, Michelle’s ability to 
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Helping Shape Better Futures
BY JESS WELLAR  ••  PHOTOS BY MEGAN WILLIAMSON PHOTOGRAPHYAngieCOVER STORY

“Success is not the key to happiness. 
Happiness is the key to success. If you 
love what you are doing, you will be 
successful.” 

— Albert Schweitzer

Angie Racolta’s favorite motivational 
quote certainly rings true for her second 
act. When Angie made the leap from a 
successful career in the medical device 
industry to real estate, she had zero 
sales experience. What she did have was 
decades of strategic planning, global 
operations leadership, and a deep-
rooted passion for helping people. 

That drive translated into $13 million 
in sales her rookie year in real estate, 
and she hasn’t slowed down since. 
Today, she’s the powerhouse behind 
The RGroup, better known as The 
RGroup Real Estate Team, with two 
independently owned Keller Williams 
Thrive offices in Warsaw and Syracuse. 
“After a long and fulfilling career in the 
medical device industry, I decided to 
find and follow my true passion,” Angie 
recalls. “I read Millionaire Real Estate 
Agent and I was hooked!”

High Volume, High Standards
Angie started full-time in real estate in 
November 2017, and by the end of 2018, 
her calendar was bursting with leads.
“I hit the ground running and I was so 
busy I couldn’t keep up,” she recounts. 
So in 2019, she launched The RGroup. 
“We handle all price points,” she adds, 
“but our forte is luxury and lake homes.”
Last year alone, The RGroup closed over 
130 transactions and topped $70 million 
in volume. “It was a record-breaking 
year for us,” Angie notes with pride. 

That success has also translated to a long 
list of accolades. Since 2020, The RGroup 
has been ranked as the No. 1 team out 
of over 150 agents at her KW Market 
Center. Angie has been named among the 
top 1 percent of all Keller Williams agents 
in the Midwest American Region — 
including all of Northern Indiana and the 
Chicago area — every year since 2021.

On a national level, The RGroup has 
also earned a place in the top 1.5% of 
all Realtors in the U.S. out of more than 
1.6 million agents, as ranked by Real 
Trends, since 2020.

“What do I attribute the growth to?” 
Angie elaborates. “I constantly look for 
ways to grow and improve each year.”
For Angie, the recognition is simply 
a reflection of her deep commitment 
to her work. She stays focused on 
what matters most. “It’s not about the 
numbers,’ she shares. ‘It’s about the 
people. I’m lucky to do what I love and 
help clients along the way.’”

The Secret Sauce
What sets Angie apart isn’t just 
her passion — it’s her preparation. 
A proud graduate of Indiana 
Wesleyan University with a degree in 
Organizational Leadership, Angie knows 
how to run a business with structure, 
strategy, and intent. 

“All the prep work is done upfront,” she 
says. “We offer complimentary staging, 
coordinate any improvement projects 
before hitting MLS, use professional 
photography, shoot drone footage and 
marketing videos, and line up our 
advertising before we even go live. So 
when the house is listed, we’ve already 
done the legwork to find a buyer.”
That methodical, systems-driven 
approach has fueled her team’s 
momentum, and kept her clients coming 
back. Her team’s high-energy approach 
also helps. 

“Our drive pushes us to go the extra 
mile: whether it’s negotiating the best 
deal, finding hidden opportunities, or 
ensuring a seamless experience,”  
she notes. 

And it’s truly a team effort. Angie is 
quick to praise the people around her. 
“This success is shared,” she says. “I’m 
proud to work with four exceptional 
agents, two part-time transaction 
coordinators, a reliable sign runner, 
talented stagers, and an outstanding 

RACOLTARACOLTA
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operations manager. Their dedication 
and collaboration are what make it  
all possible.”

“We have a strong sense of unity and 
rapport,” Angie smiles. “Everyone is 
supportive, honest, and has integrity. 
We also all have each other’s back—you 
have to in this business!”

Leading By Giving
Angie’s commitment to her clients 
extends to the greater community where 
she grew up. She’s heavily involved in a 
range of organizations, giving both time 
and resources.

She’s a member of the Syracuse 
Wawasee Trail Committee, actively 
supports the DECA program at 
Wawasee High School, and holds 
memberships in the Syracuse, North 
Webster, and Kosciusko County 
Chambers of Commerce. She also 
served on KBOR Board of Directors, and 
is a member of the Builders Association 
of North Central Indiana.

“I genuinely care — whether it’s 
guiding a client to a smart investment, 
empowering my agents to grow, or 

“We have 
a strong 
sense of 

unity and 
rapport.”
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JOSH COLMAN
574-303-6788 � www.e3dusa.com

When you think of client or promotional gifts,
what do you ENVISION?

CHECK OUT
OUR WEBSITE

giving back to the community, my focus 
is always on creating value and making 
a positive, lasting impact,” she affirms.

Rooted In Family
Originally from Kosciusko County, 
Angie’s love for her hometown  
runs deep. 

“I love living on Lake Wawasee,” she 
grins. “From boating and socializing, to 
supporting local causes, this is such a 
wonderful place to call home.”

When she’s not working, Angie and 
her husband Joe enjoy lake life, 
Colts games (they’re season ticket 
holders), and time with her two 
children and five grandchildren. The 
two are highschool sweethearts who 
reconnected in 2006 after life initially 
took them in different directions.

“Joe is a great stepfather to my fabulous 
children, Kirsten and Trane, and their 
spouses, Drew and Dom,” she shares. 
“My family is at the heart of everything 
I do.”

No Slowing Down
Although she’s already built an award-
winning team and opened two thriving 
offices, it’s clear Angie has no plans  
to coast.

“The future for me is all about growth! 
Growing my team and growing the 
number of agents at KW Thrive,” Angie 
concludes. “I know there are agents out 
there who are struggling, and I want to 
help them grow their business and  
find success.

“My goal is to bring more agents into 
this environment where they can thrive, 
build their careers, and create the life 
they’ve envisioned,” she adds. “For me, 
growth isn’t just about numbers—it’s 
about empowering others, building 
a stronger community, and making a 
lasting impact in real estate.”

“I love 
living on  

Lake Wawasee... 

From boating and 
socializing, to supporting 
local causes, this is such 
a wonderful place to  
call home.”
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Client: Backstrom Insurance
Group

Size: 1/8
Location: Standard

J  &  E  P R O P E R T I E SJ  &  E  P R O P E R T I E S
Did somebody say 
they are looking for 
a new home?

Contact me for details today!
Eric Young 
(786) 280-4994

Client: Thoughtful Transitions
Size: 1/8

Location: Standard

Client: High Caliber
Remodeling

Size: 1/8
Location: Standard

Client: Loco Bookkeeping
Size: 1/4

Location: Standard

Client: Generations AdventurePlex
Size: 1/2

Location: Standard

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

OUR SUITE OF MARKETING PRODUCTS

Reach out to the publisher of this magazine 
for more information.

HYPORTDIGITAL.COM

WE TRANSFORM
BUSINESSES 

We handle the details so business 
owners can spend their time doing 
what they do best. 

Acquisition Email Campaigns

Search Engine Optimization

Reputation Management

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Web Design

Paid Social Media

Yelp Partnership

Live Chat

SEM / Paid Search
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• Drone Photo & Video 
• Real Estate Video 
• Photography
• Floor Plans 
• Matterport Virtual Tours TURN AROUND

• Call Jake at 269-238-7373
• buildingcapture.com

LE
SS

 T

HAN

24hr

ASSET MANAGEMENT INSURANCE

AMIMichiana.com  |  amimichiana@gmail.com 
1251 N Eddy St.Suite 200South Bend, IN. 46617

HOME      AUTO      BUSINESS      LIFE

Our goal is 
simple. We help 

you or your 
clients obtain the 
most affordable, 
proper insurance, 

without sacrificing 
coverages.

Hebly Rodriguez
Agent/Owner

(574) 401-8500

EPIC GARAGES
PRETTY CONCRETE
SEXY CLOSETS

• PREMIUM COATINGS 
• GARAGE CABINETS 

574-247-1999
ReclaimMySpace.com

• CUSTOM CLOSETS 
• LIVING SPACES

O�ce: 574-213-5689
Call or Text: 574-532-3053

Special TouchesSpecial Touches
MaidPro is known for theirMaidPro is known for their

574 286 7048
hahnpropertiesmanagement.com



9151 Currency St.
Irving, TX 75063

Knowledgeable.

574-607-7610
michianatitle.com

mtorders@michianatitle.com

BayMar Plaza
121 East Grove Street
Mishawaka, IN 46545

Experience the Michiana Title difference!

Give us a try! We will work hard to earn your business.

Licensed in
Indiana and Michigan

Investor
Friendly

Average 2-Day Turnaround
on Title Commitments

Free local
mobile closings

Over 100 years of combined
Real Estate Experience


