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G U ID E
The honest version: know  w hich investm ent you're actually buying.

A  suite to rent out, or a storefront to lease to a business, side by side. C ash 

flow , equity, returns, a carrying-cost w orksheet and the risks, w ith every 

assum ption show n.
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01 · TH E  P LA C E

W ateridge V illage, and the building

The form er C FB  R ockcliffe, now  a planned 

com m unity of about 310 acres in O ttaw a's east end, 

along the O ttaw a R iver, w ith over 40%  of the land in 

parks and green space.

C lose to M ontfort H ospital, the N ational R esearch 

C ouncil cam pus on M ontreal R oad and R ockcliffe 

P ark. A bout 10 m inutes to dow ntow n by car.

B uilding A  by M attam y H om es: 5 storeys, 56 condo 

suites over 12 storefronts, at Taw adina R oad and 

B areille-S now  S treet. O ccupancy M ay 2028.

Tw o w ays to invest in one building

A  S U ITE  TO  R E N T O U T

$309,990–$444,990

596–904 sq. ft. 1 bed + den to 2 bed + den. 

A ssum e no rebate for an investor.

A  S TO R E FR O N T TO  LE A S E

$422,670–$1,137,750

579–1,517 sq. ft., plus H S T. Y ou find and 

m anage a business tenant.

The short answ er

The suite is a long-term  equity play, not a cash-flow  investm ent at today's rates. Y our tenant 

pays dow n a good part of your m ortgage, but you'll likely add a couple of hundred dollars a 

m onth.

The storefront can return around 4.5–5%  before vacancy, w ith a good tenant on a long lease. 

A n em pty unit m akes it an expensive one.

K now  w hich one you're buying. The next tw o pages show  the m ath.
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02 · R E S ID E N TIA L

A  1 bed + den as a rental

A n equity play, not a cash-flow  investm ent.

G C U 1, S E C O N D  FLO O R  · ILLU S TR A TIV E M O N TH LY

P rice, no rebate assum ed $309,990

20%  dow n ≈ $62,000

M ortgage paym ent (≈4.6% , 25 years) ≈ $1,385

C ondo fees (M attam y's average estim ate) ≈ $477

P roperty tax (estim ate) ≈ $320

Total carrying cost ≈ $2,180

R ent ≈ $1,900

C ash flow , before vacancy and repairs ≈ –$280

M ortgage paid dow n, first year ≈ +$455

Illustrative. C anadian sem i-annual com pounding. P roperty tax at about 1.23%  of value. R ent based on average O ttaw a 1-

bedroom  asking rents in 2026. B efore vacancy, m aintenance, insurance, m anagem ent and incom e tax.

TO  B R E A K  E V E N  O N  C A S H  FLO W

≈ 36%  dow n
A bout $112,000, at the sam e rate and rent. O r 

w ait for rents to rise or rates to fall.

W H A T Y O U 'R E  R E A LLY  B U Y IN G

E quity
Y ou add about $280 a m onth. Y our tenant 

pays dow n about $455. P lus any appreciation, 

w hich isn't guaranteed.

B efore you buy to rent

A ssum e no rebate. M any new -hom e rebates are only for people w ho'll live in the hom e. U se the 

full starting price unless your law yer confirm s otherw ise.

C heck the condo's rules on rentals and short-term  rentals before you sign.

P lan for 2028: you close w ith 20%  dow n, at the rates of the day.
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03 · C O M M E R C IA L

R etail 5, leased to a business

C om m ercial is only as good as your tenant.

R eturn on the price, before any m ortgage

598 S Q . FT. A T $436,540 · ILLU S TR A TIV E N E T R E N T / S Q . FT. R E N T P E R  Y E A R R E TU R N

C onservative $30 ≈ $17,940 ≈ 4.1%

M iddle of the range $35 ≈ $20,930 ≈ 4.8%

S trong $40 ≈ $23,920 ≈ 5.5%

A ssum es a net lease: the tenant also pays additional rent covering condo fees and property tax. R ent range based on O ttaw a 

retail listings in 2026. B efore vacancy, leasing costs and incom e tax.

W ith a m ortgage

25%  D O W N  · ≈6%  · 25 Y E A R S  · ILLU S TR A TIV E P E R  Y E A R P E R  M O N TH

N et rent at $35 ≈ $20,930 ≈ $1,745

M ortgage paym ents ≈ $25,140 ≈ $2,095

C ash flow ≈ –$4,210 ≈ –$350

M ortgage paid dow n, first year ≈ +$5,900 ≈ +$490

D ow n paym ent ≈ $109,100. H S T of about $56,750 is extra at closing, generally recoverable if you're registered and lease the 

unit com m ercially. C onfirm  w ith your accountant.

W H A T V A C A N C Y  C O S TS

A n em pty unit earns nothing, and you pay 

the condo fees, property tax and m ortgage 

yourself until a tenant m oves in.

B U Y  W ITH  A  TE N A N T P LA N

K now  w ho you'd lease to before you sign: a 

clinic, an office, a café. A im  for a long lease 

w ith a strong tenant.
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04 · S ID E  B Y  S ID E

S uite or storefront?

S U ITE : G C U 1, 1 B E D  + D E N S TO R E FR O N T: R E TA IL 5

P rice $309,990 $436,540, plus H S T

D eposits in 90 days $35,000 $60,000

Typical dow n paym ent 20% : ≈ $62,000 25% : ≈ $109,100

M onthly cash flow ≈ –$280 ≈ –$350, or ≈ 4.8%  unlevered

P aid dow n, first year ≈ $455/m o ≈ $490/m o

B iggest risk R ates and rents in 2028 V acancy and tenant quality

Illustrative. A ssum ptions on pages 3 and 4.

Y our carrying-cost w orksheet

P urchase price $

× D ow n paym ent % %

M ortgage paym ent, at your lender's rate $ /m o

+ C ondo fees $ /m o

+ P roperty tax $ /m o

+ Insurance, m aintenance and a vacancy allow ance $ /m o

− R ent (plus additional rent, if com m ercial) $ /m o

= M onthly cash flow $ /m o

W hat to plan for

1 M ay 2028 is a long w ay off. R ates, rents and 

prices can all m ove.

2 Y our deposits are tied up until closing.

3 R ebates m ay not apply to investors. A ssum e 

they don't.

4 C om m ercial financing is harder, and H S T is a 

cash-flow  issue at closing.

5 V acancy is the com m ercial risk that m atters 

m ost.

6 C om m ercial condo fees and tax aren't 

confirm ed yet.

N one of these are reasons not to invest. They're reasons to invest w ith a plan.
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A B O U T Y O U R  G U ID E

M ark B elanger

I help people m ake sm art real estate decisions.

R E A LTO R ® w ith M ark B elanger R ealty in O ttaw a.

B uilt a career in technology and com m unity w ork first: hardw are, 

softw are, a tech startup and philanthropy.

Invests in real estate and the stock m arket personally, so I judge 

an investm ent on its num bers, not its brochure.

C reator of The W ealth Journey™: real estate should give your 

future self m ore choices.

Y O U R  N E X T S TE P

B O O K  A  15-M IN U TE  C A LL

R un your ow n num bers before you com m it.

Y our num bers, w ith your dow n paym ent and rate

S uite or storefront, for your goals and tim e horizon

H ow  this fits w ith w hat you already ow n

W hat to have your law yer and accountant check

B O O K  Y O U R  C A LL

calendly.com /m arkbelangerottaw a

m ark@ m arkbelangerrealty.com  · 613-302-6869

P rices, plans and deposit schedules from  M attam y H om es (O ctober 2026), subject to change w ithout notice. E .& O .E . P ricing, 

rebates and incentives can change, and eligibility rules apply. Figures in this guide are estim ates for planning only. B efore you buy, 

the M etrocity P roperty G roup team  confirm s current pricing, rebates, incentives and your eligibility, and w alks you through each 

step. R enderings and plans are artist's concept. A ll m ath is illustrative; returns, rents, occupancy and appreciation are not 

guaranteed, and all real estate investm ents involve risk. G eneral inform ation only, not legal, tax, lending or financial advice.

M ark B elanger, R E A LTO R ® · M ark B elanger R ealty · M etrocity P roperty G roup · eX p R ealty B rokerage. N ot intended to solicit buyers 

currently under a buyer representation agreem ent.

https://calendly.com/markbelangerottawa

